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Perfecting your “Elevator Pitch”             

Your “Elevator Pitch”

Hello, my name is [name].	   
I’m here representing 	[JiӁ J♫­«].	   
(If applicable) I live/work in your district.

I’m here today to discuss [³X²ÄX´º ­« MX|JӁZ ­Z
­³zJ« ÊJ♫­«Ƃ «´♫ºÄ♫­«].

As things currently stand, [T ´NÄ´´ NÄ³³X«º  ´´ÄX´Ƃ°³­MӁXª´]. 

It’s critical to improve [ ´´ÄX] so that we can see the 
following results [°­´ ♫ÆX ­ÄºN­ªX´].

With your support we can [°­´ ♫ÆX ­ÄºN­ªX´]	.

Thank you for considering our request. 

I’d like to point to some of the great things that are 
already happening/we are already doing: [AXӁӁ ´ÄNNX´´
´º­³ X´ º|Jº | z|Ӂ z|º É­Ä³  «´♫ºÄ♫­«].	

Thank you for your time today. Please feel to contact me 
if you ever have follow-up questions.

Tips for Speaking with Legislators:

When speaking to legislators, remember their frame of 
mind. Legislators are often thinking the following:

•	 How does this improve the State of Alaska? What 
benefits does it offer Alaskans?

•	 If financial, is it a good investment? What is the 
return on investment?

Don’t get bogged down in the details. Legislators are 
rarely subject matter experts. Approach the subject at 
“40,000 feet” and elaborate in detail when requested.

Please be polite with the legislators. They are stuck away 
from home and dealing with difficult political realities 
every day. Decorum is key. Address legislators as 
“Senator [Last Name]” and “Representative [Last Name]”. 
Always thank them for their time.

Always remember to thank legislators for their service and 
for taking time to meet with you. 

It’s important to clearly communicate for 
your cause in a short time frame.

The “Elevator Pitch”:

Legislators spend most of their days in meetings with 
other legislators, constituents, and advocacy groups. 
Often, you will only have 15 minutes to make your 
entire legislative request. It’s important for you to know 
how to have an effective meeting that stands out and 
clearly communicates your needs.

Imagine getting stuck on an elevator with the President 
of the United States. What would you say? What would 
you ask for? Can you effectively communicate your 
cause in a short time frame?

Why is it important?
•	


